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Hospitality Partner Questionnaire                              
Phase 1

1. COMPANY CONTACT & GENERAL INFORMATION

	Company Name:
	

	Address:
	

	Main Telephone Number (incl Country Code):
	

	Principal Contact Name:
	

	Principal Contact Job Title:
	

	Principal Contact Tel: 
	

	Email Address:
	

	Web:
	


	2. How many employees work within your organisation (including parent organisation)?



	3. Please list all the Companies within the group of Companies and the employee numbers in each individual Company.




	4. How many offices does your organisation work from?




	5. Where are the offices located?




2. DESCRIPTION & COMPANY HISTORY

	1. Please give us a brief description of your company history.




	2. Specify Countries or regions that you are interested in partnering with us in.




	3. Specify any demographic challenges you may have encountered within the Countries and/or regions described above (i.e. regional, cultural, or language differences).




	4. List any prior sales & marketing experience that your organisation has in the hotel market.




	5. List any prior sales & marketing experience that your organisation has as a media reseller or distributor.




	6. Describe in detail, your organisation’s experience as a network integrator.




3. VERTICAL MARKET FOCUS

	1. Please describe how long your organisation has been focused on developing the hotel market.




	2. How many sales & marketing staff within your organisation are dedicated to developing the hotel market?




4. THE COMPETITION

	1. Please tell us whom you think you will have to compete with in the specific regions that you have identified above in section 3.




	2. Please tell us why you think that ETV can differentiate your offering.




5. OTHER AGREEMENTS

	1. Please provide us with details of other agreements that your organisation has already entered in to that may affect any type of agreement that you may enter into with us.




	2. Please list all the licenses and/or certification that your organisation has.




6. COMMERCIAL AGREEMENT

	1. Which type of commercial agreement with ETV suits your organisation best i.e. value added reseller, Introducer, Joint Venture Company, other (please specify)?



	2. Please tell us why you would prefer this type of commercial agreement with ETV?




	3. What benefits will your organisation bring to ETV?




7. PRINCIPLES & REFERENCES

	1. Please list all principles and/or Directors within your organization.




	2. Please provide a customer reference.




	3. Please provide a banking reference.




Thank you for taking the time to complete this questionnaire.
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